RMB Mendon Financial Funds
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During the month, the team spent a majority of its time analyzing third-quarter earnings releases. As our partners know, we
have been more positive on the fundamentals for the group than consensus, and third-quarter results bore this out. Of the
217 banks that the KBW Bank Index (“KBW”) covers, 164 banks (76%) beat, 18 (8%) met, and 35 (16%) missed their
estimates. This compares to 2Q19 when 58% of banks beat estimates and 3Q18 when 57% of banks beat estimates.
Admittedly, sell-side expectations were somewhat lower than the prior periods listed. Operating EPS increased 3.6%
sequentially in the third quarter, better than KBW’s flat growth estimate, and 6.4% annually, also stronger than their 2.6%
growth estimate. Loan growth was mostly as expected, and margins were slightly worse than expected. Fee income benefited
from the increase in mortgage volumes due to lower rates, and credit remains extremely solid. Small- and mid-cap banks
(SMIDs) posted the highest percentage of earnings beats and had the most robust loan growth. Despite this, the larger the
market cap or the greater the asset sensitivity, the better the return in October. A lot of this can be attributed to passive fund
flows out of defensive/growth factors and into cyclical/value sectors. The widening of the 2- to 10-year spread, stability of
bank earnings, the increasing market belief (which we’ve maintained all year) that a U.S. recession is not imminent, and the
relative valuations of the group have caused the beginning of flows back into the group ($1 billion in the month/$6 billion out
for the year) and has the market refocused on the potential benefits of owning the group.
One of the seemingly missing ingredients to the success of community bank returns has been the lack of M&A announcements
for banks over $1 billion in assets. Of the 231 transactions year to date, all but 21 deals were sub-$1 billion in assets. Early
November saw what could be a reversal of this trend when Iberiabank Corp. ($31.5 billion in assets) and First Horizon Corp.
($43.7 billion in assets) announced a merger of equals, creating a $75 billion regional bank with a pro forma market cap of $9
billion. This newly minted regional bank will operate in 11 southeast/southwest states and will have greater profitability than
that of either institution on a standalone basis. Importantly, the transaction was viewed favorably by the market with both
stocks strongly up since the announcement. We think this transaction will engender further conversations among the more
sophisticated community banks in the portfolio with additional transactions to follow.
Finally, we always like to share some of our recent travels, this time aimed at keeping a pulse on the disruption potential for
technology in our space. During the month, we hosted a trip to Jacksonville with five bank CEOs and CIOs to meet with a
fintech firm developing a banking core processor in the cloud off a modern technology stack. At the end of October, we
traveled to Las Vegas to attend Money 20/20, which we have attended multiple times in the last several years. It is the
premier trade show for all things fintech. We do these things to stay on the leading edge of the constant drumbeat of change
within our focal industry. We emerged from these trips with a reinforced viewpoint of the convergence between traditional
financial services and technology. We strongly believe that many banks will remain the relevant gatekeeper of the customer
relationship while partnering with technology providers on a host of offerings, ranging from niche lending strategies to
payments and digital banking offerings. This is especially true for commercially oriented banks where relationship penetration
spans far beyond a single product line. In other instances, banks will serve as the infrastructure partners of technology
companies who do not wish to wade into regulatory and compliance matters.
After attending Money 20/20, we worry more that some segments of the banking marketplace will be more susceptible to
technological change. As firms like Uber and Apple partner with Goldman Sachs and Greendot to enable partial solutions, we
feel that homogenous consumer products will be a very competitive area going forward with many very powerful brands in
the space. This is why we view the mid-size regional banks as being net losers, as they are too small to be cost leaders and
too big to be able to nimbly work with fast-moving technology companies. Community banks, however, offer a very different
value proposition that is targeted toward small- and medium-sized businesses, and they don’t try to compete with mass
market consumer products. We continue to focus on where we think the business is going and to find the businesses and
management teams that are most capable of getting there quickly and taking advantage of the dislocations along the way.
What was different this year in Las Vegas and in the depth of our field trip conversations is the adoption of digital, customerfacing technology amongst the banks and a more fulsome discussion around how to use open technology to partner with
niche providers on things such as payment solutions. At the end of the day, the key is to find ways to de-commoditize the
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banking business, which is likely going to be done through partnerships and open architecture initiatives. Over time, this is
going to drive more pronounced winners and losers in the banking space.
We know that many investors have a lot of questions around fintech development and what that means in terms of
investment opportunities. As always, we welcome your feedback, comments, and questions.

The opinions and analyses expressed in this letter are based on RMB Capital Management, LLC's ("RMB Capital") research and professional
experience, and are expressed as of the date of our mailing of this letter. Certain information expressed represents an assessment at a specific point
in time and is not intended to be a forecast or guarantee of future performance, nor is it intended to speak to any future time periods. RMB Capital
makes no warranty or representation, express or implied, nor does RMB Capital accept any liability, with respect to the information and data set forth
herein, and RMB Capital specifically disclaims any duty to update any of the information and data contained in this letter. The information and data in
this letter does not constitute legal, tax, accounting, investment, or other professional advice. Past performance is not indicative of future results, and
there is a risk of loss of all or part of your investment. This information is confidential and may not be reproduced or redistributed to any other party
without the permission of RMB Capital.
Investors should consider th e investm ent objectives, risk s, charges, and ex penses carefully b efor e inv esting. For com plete
inform ation about the funds, includ ing a free prospectus, please contact RM B Investors Trust at 855-280- 6423, or visit the w ebsite
at w w w .rm bfunds.com . The prospectus contains im portant inform ation about the funds, includin g investm ent objectives, risk s,
m anagem ent fees, sales charges, and other ex penses, w hich you should r ead carefully b efore you invest or send m on ey.
All investing involves risk including the possible loss of principal. The RMB Mendon Financial Services Fund and the RMB Mendon Financial Long/Short
Fund are sector funds. These types of funds may be susceptible to factors affecting their industries, and the funds’ net asset values may fluctuate
more than a fund that invests in a wider range of industries. Because these funds concentrate their investments in one sector of the economy
(financial services) and invest in derivative securities (currently RMB Mendon Financial Long/Short Fund engages in short sales of equities), investors
should consider the risk that the funds may experience greater volatility than funds that invest across several sectors.
An investment cannot be made directly in an index. The index data assumes reinvestment of all income and does not bear fees, taxes, or transaction
costs. The investment strategy and types of securities held by the comparison index may be substantially different from the investment strategy and
types of securities held by your account.
The KBW Bank Index [BKX; PHLX/KBW Bank Index] is an unmanaged index comprised of 24 geographically diverse stocks representing national
money center banks and leading regional institutions. One may not invest directly in an index. The KBW Bank Index performance data quoted above
are total return numbers.
The NASDAQ Bank Index includes securities of NASDAQ-listed companies classified according to the Industry Classification Benchmark (ICB) Banks.
The NASDAQ Bank Index performance data quoted above are total return numbers.
Foreside Fund Services, LLC, Distributor
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